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Currently, the company, being in a tough competition, becomes dependent not only on
the internal environment - qualified managers, managers, workers, and the successful opera-
tion of the company have a considerable impact elements of the external environment. One of
the most significant elements requiring special attention is the choice of supplier.
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HellpomapKeTUHI AaeT BO3MOMXHOCTb F1y6xe NOHATb MOTUBAaLLMIO NOTPEBbUTENs, ero LeH-
HOCTW, YCTAHOBKM, a TaK)e MO03BOAAET MPOBOAMTb CErMeHTauMio Ha KauyeCTBeHHO HOBOM
YpOBHe.
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Kntoueeoble cn08a: HelipOMapKETUHT, MHHOBALLMMW, HEMPOMaPKETUHIOBbIE NCCNEA0BaHMS,
noseaeHune notpebutenei.

HelipomapKeTuHr -3T0 HayKa O BAUAHMM Ha NOKynaTens, NoNb3yoLwanca A0CTU-
YKEHWA HEBPOJIOTUK W NO3BO/IAOLLAA BbIABAATL CNeuuduKy noseaeHusa notpebutenei
B pe3y/ibTaTe BO34EUCTBUA PA3/IMYHBIX MAaPKETUHIOBbIX CTUMYJIOB.

K Takum cTMmynamm OTHOCAT Te, KOTOpble BO3AENCTBYIOT Yepe3 ocA3aHue, na-
MATb, 3peHNE, 0DOHAHME, BKYCOBblE PELENTOPbl, COLMabHble HaBbIKU OAEN, UX
LEeHHOCTM M T.N. 4TO UMeeT BO3MOXKHOCTb MOAKNOHATLCA K MO3ry YesI0BeKa Ha NoAco-
3HaTe/IbHOM YPOBHE, Bbi3blBaA "HeYTo", KOTOpOoe NoB/eYeT 3a CO6oM NOCTYMNKKU, KOTO-
pble OUAAT BO3AENCTBYIOWME Ha Hero nyal,

JocToBepHOCTb AaHHbIX - [NaBHOE [AOCTOMHCTBO MCMOJIb30BAHWUA MPUEMOB
HeMpPOMapPKETUHra Hag NPMBbLIYHLIMM METOAAMM MapPKETUHra, TakK Kak ero metonpl
NO3BOAIOT PACKPbITb OTHOLLIEHME NOTPebuTens K NpoayKuuu/pekname/ansanHy n nx
COCTaBHbIM KOMMOHEHTaM Ha NOACO3HAaTeNbHOM ypoBHe. K Takum meTogam OTHOCAT:

- ®UKcMpoBaHME COKPALLEHMA MbILIL, NL3;

- OTcne)kmBaHME cepAeyHO-CoCyaMCTOM CUCTEMbl YesloBeKa (M3mepeHue 4a-
CTOTbI CEPAEYHbIX COKPALLLEHWNI, TOHYCA COCYA0B U AaBNEHUA);

- ANTpeKuHr (PpuKcauma pasmepa 3payka, HanpasaeHUe B3rna4a U AAUTENbHO-
CTM €ero 3a4epKn);

- AHan13 BbI3BaHHbIX NOTEHLUMA/OB (aHaIM3 PeaKkLMM MO3ra Ha pasapaxutens).

Ocobyto posib UMEIOT NPUEMbI, KOTOPbIE NPEAOCTABAAIOT CBeAEHUA 0 GYHKLMO-
Ha/IbHbIX COCTOAHMAX FONOBHONO MO3ra - 3TO 3/1eKTpo3Huedanorpadma n dyHKUMO-
HaNbHAA MarHMTHO-pe30HaHCHaA Tomorpadus.

93l no3BoNAET GUKCMPOBATb PUTMbI MO3rOBOM aKTUBHOCTU, KOTOPbIE MEHAOTCA
OT M3MEHEHWUN COCTOAHWIN YenoBeKa (YPOBHA KOHLEHTPaLUM BHUMAHMWA, IMOLUNA,
6oapcTeoBaHMA/cHa).

¢MPT nosBonfeT n3yuntb U3MeHeHUa PaboTbl ryBMHHbIX MO3rOBbIX CTPYKTYP,
OTBEYAIOLLMX 32 IMOLMOHA/IbHbIE NPOABAEHUA.

MpoaaBubl NpuberaloT K HEMPOMaPKETUHTY NPU CO34aHUN HOBOW NPOAYKLMK
WUAN PEKNAaMHOM KamMnaHuu, 4Tobbl onpeaennTtb, YTo NPUBAEYET BHUMaAHME NOKyna-
TENA W OKaXKeT Ha Hero bosbliee BAWUAHUE, U A8 3TOTO NPOBOAAT UCCAeL0BaHUSA B
HelMpoMapKeTUHIOBbIX NabopaTopuax2.

MapkeTonorn oKasblBaloT KONOCCabHOE BAMAHME HA MOKynaTenen yepes 3pe-
HMe, TaK Kak BOMIbLLIMHCTBO Ntofel ABAAoTCA BU3yanamu. MmeHHo nostomy pabota
Haj, AM3aiHOM M LBETOBasA raMma JI0roTMna yNakoBKKW, KOMMaHUK, CalTa - 3TO OYEeHb
Ba*KHO.

MpuaTtHaa GoHoBaA My3blKa B MarasnHax Toxe AsnsaeTcA apPeKTMBHbIM MOTUBA-
TOPOM K NMOKYMKe TOBapa WM YCAYry - OHa Kak bbl NoBYKAAET K NMOKYNKaMm, TakKe pe-
K/1ama Ha TeneBuUIeHUM U paamo (0cobeHHO XOpOoLo 3anomMUHaloTcA pudMoBaHHbIe
CTPOUKM)
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Mpuembl HelMpomapKeTUHra AalOT BO3MOXHOCTb OTC/eAUTb PeakLmMio Mo3ra Ha
pas/InyHble BKYCOBbIE OLLYLLEHUA U, UCMONb3YA MONYYEHHbIE AaHHbIE, YYYLIUTb BKYC
NpPoAyKTa NUTaHUAS.

ApOMamapKeTUHr - 3TO BO34eNCTBUE Ha 06OHAHWE NOTpebutenel Ana Npoaaxu
ToBapa. B kade, pectopaHax, NpOAYKTOBbIX MarasuHax UCMO/1b3yOT apOMaTbl, MOBbI-
WaoLWMe anneTmT, U TEM CAMbIM BAOXHOBAAA Ha MOKYMKY.

Ele ogHUM cnocobom BAMAHMA Ha NOKynaTesns ABAAETCA BO3AEWCTBME HA HUX
Yyepes ocA3aHue. [laxke NPOCTO NPUATHAA HA OLLYMb YNAKOBKA MOKET CNOABUTHYTb Ye-
loBEKa Ha npuobpeTteHue ToBapa.

Camble He3HauuTesIbHble acneKTbl MOFYT OKa3aTb BAMAHME HA Halle NoACcOo3Ha-
HWe u BbIbop. besycnoBHO, 3TO BO MHOrOM 3aBUCUT U OT YPOBHA OCO3HAHHOCTU Yeo-
BEKa, - YEM OH BblLLE, TEM MEHbLLE PUCK NONAcTb B NOA0GHYIO NOBYLIKY?,

3TN HeMPOMapPKETUHIOBbIE UCC/Ie0BAHMUA NPOBOAATCA CTPAHaX, FAe OHU 3aKo-
HogaTeNbHO He 3anpeLleHbl (ABcTpanua, LUseliuapua), Ho, dUpPMbI NpesanoYmTatoT
3TO He MOKa3blBaTb, HECMOTPA Ha 3aKOHHOCTb MPOBOAMMBIX UCCNEL0BAHUN, TaK KaK
9TO CBA3AHO TaKKe C 3TUYECKMMM acneKkTamu. M pbIHOYHbIE NapTHEPbI U NOKynaTeau
XOTAT MMETb CBOM OCO3HaHHbIW, a HE NoACO3HaTeNbHbIM BbiI6Op. Hanpumep, Bo dpaH-
LMK OTpULATENIbHO OTHOCATCA K HEMPOMAPKETUHIOBbIM MUCCiefoBaHUAM. PpaHLy3bl
CYMTalo, YTO MX /IMLLIAIOT NpaBa BbIbOPa, NCNO/b3YA KaK “NoAonbITHbIX KPOanKos”. B
To Bpemsa Kak B CLLIA oH ABNseTCA 04HMM M3 CamblX BOCTpebOoBaHHbIX BUA0B MapKe-
TUHra. O6 3TOM roBOPAT MaTepuanbl exerogHoro WccneposaTenbckoro ¢oHAa
(Advertising research foundation). B Hem HaxoAWUTCA MHOXeCTBO Mpe3eHTaumi, no-
CBALLLEHHbIX HOBbIM Hay4HbIM noaxoAam K mapketuHry. Takxke B CLUA HaxoauTtca
60/1bLLIe BCEro KpYNHeMLWNX HeMPOMapPKETUHIOBbIX KOMMAaHWUIA.

[Ons Poccnn nprembl HEMPOMAPKETUHIA ABNAETCA MHHOBALMOHHbBIMM, U KOMMNa-
HWW TONIBKO HAYMHAIOT UX OCBAMBaTb. MccnesoBaHus B 3Tol obnactu B Poccum nposo-
[OAT TakMe KoMnaHuu Kak Agny, JlabopaTopus Mosra, GfK, Ipsos, NEUROTREND, LleHTp
NPWKNAQHON HEMPOIKOHOMMKU U NoBedeHYecknx nccnegosaHuii CNBR, Nielsen.

Ha cerogHAWHUIA AeHb YCAYTU BbilleHAa3BAaHHbIX KOMMaHWIA CTaHOBATCA Bce bosblue
WHTEPECHbI POCCUMCKMM NpeanpuaTam. OHM 0BpaLLAtOTCA B HayYHble OpraHM3aLmMmn ans
pa3paboTKM UM aHaM3a TOProBbIX U PeKNamMHbIX CTUMYNOB. OpraHu3aLmm, KoTopble cre-
LMaNU3NPYIOTCA Ha HEMPOMAPKETUHIOBbIX MCCeA0BAHNAX, HAXOAATCA B PEXMME TOHEHHOM
paboTbl C KIMEHTaMM, PaboTakoT C COOBLLECTBAMM, C PYKOBOAUTENAMM, YTODbI MOKa3aTb Ha
YTO OHM CMOCOBHbI COLMONOTMYECKMM Y MAPKETUHIOBBIM KOMMaHWUAM.
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Neuromarketing provides an opportunity to more deeply understand the consumer's mo-
tivation, its value, installation, and also allows for segmentation at a qualitatively new level.
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B cTaTbe paccmatpumBaetca npobaema TOro, YTo Npu AeN0BbIX KOMMYHUKaLMAX OFPOMHOe
BHMMaHWe yaenseTcd UMeHHO C/I0BeCHOMY 06LLLeHUIo, a NPOo Po/b HeBepbanbHOro KaHana 3a-
6biBaeTcA. B paboTe npeacTtasneHbl HesepbasibHble METOAbI OBLEHNA B MEHEAKMEHTe, Npu-
MeHsieMble ANA CO34aHNA B3aMOBbIFO4HbIX OTHOLLEHWIA.

Knioueeoble ¢n1086a: NCTOYHUK MHOOPMaLIMK, A4eN0Bble KOMMYHMKaLMK, B3aMMOAeNCTBIE,
MWMUKa, B3rAA4, N03a, }KeCTbl.

* HayuHbli pykosoauTens - LLlapukosa Onmna ButanbesHa, KaHAMAAT SKOHOMUYECKUX
HayK, AOLEHT.
218



